Year 8 English
Knowledge Booklet
A History of Rhetoric

Name:

Class:

A History of Rhetoric
Big questions :
1. What is rhetoric?
2. How do you construct an effective
argument?
3. How is rhetoric used to drive action?
4. How is rhetoric used to highlight injustice?
5. How is rhetoric used to motivate?
6. How is rhetoric used to encourage change?
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Key Vocabulary

Key word

Definition

Alliteration

Repeating the same sound at the start of consecutive words.

Anecdote

A short amusing or interesting story about a real incident or person.

Anaphora

Starting each sentence with the same words.

Antithesis

Direct opposites.

Dialysis

‘Don’t do this, do that.’ Presenting an alternative argument.

Direct address

Use of a proper noun (you) to address the audience.

Emotive language

Words or phrases that encourage the reader or audience to feel a particular
emotion.

Ethos

Credibility. "You should believe my argument because you believe me." or
perhaps "...believe in me. “

Hyperbole

Exaggeration to emphasise a point or idea.

Hypophora

A questions followed by the answer.

Injustice

If something is unfair.

Logos

Using logic and reasoning as your appeal: facts and figures.

Pathos

Pathos is the emotional influence of the speaker on the audience. Its goal is
to make the audience feel something.

Polemic

A written debate or dispute.

Proof

Evidence to support your ideas or opinions.

Purpose

The reason the writer is writing.

Rhetorical question

A question that doesn’t require an answer, but is instead used to make a
point.

Tricolon

Use of a list of three, or repetition of something three times, to emphasise a
point.
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Homework
The tasks below represent only part of what you can do to enhance and develop
your understanding of the unit.

Knowledge is power, so the more you know, the more secure you will be in your
learning.
Term 4–
Deadline:
Week 2
Due date:

Task


Look at the key terminology page.



Learn the definitions for the key terms—you will be
tested on these in class.



Look at the key terminology page.



Learn the definitions for the key terms—you will be
tested on these in class.

_____________
Week 4
Due date:
_____________
Week 6
Due date:

Read both Wider Reading 2 and Wider Reading 3.

Be ready for a recall test about the content of these
articles in class.

_____________

If you have no homework or you have finished the above, try the following on a weekly
basis:



Select one of the key rhetorical speakers/writers from the knowledge grid to
research. Provide a write up of your findings to be stuck into your book. This
should include who they were, what they were passionate about and their
key achievements.

Research people who have given famous speeches. What were they trying to persuade
people of?
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Exemplar Assessment Response
The way in which a society treats its criminals is, I believe, a clear indicator as to what type of
society it wishes to be. It is perfectly normal to want to strive for revenge when a terrible crime is
committed but the more that this desire strengthens, the more it should be resisted. Revenge is not
justice. Capital punishment, therefore, is not something befitting a civilised society in the 21 st Century.
In years gone by, we used to inflict hideous punishments on our criminals: we used to burn them
alive, deliver the ‘hung, drawn and quartered’ punishment and execute many criminals. In a modern

society, most reasonable people would agree that burning somebody alive until they die in terrible
agony is not reflective of a civilised society and neither is killing criminals. If, as a state, we insist upon
high moral standards and laws then we should not demean ourselves by carrying out the very heinous
act that we are saying is abhorrent. Double standards and hypocrisy are not desirable traits for our
cherished society.
Some people argue that killing criminals who have committed a terrible crime is the only way to
keep society safe but is that really true? Surely if a criminal is imprisoned for the rest of their life in
solitary confinement then, equally, there is no chance of them reoffending. Furthermore, if they are in
prison and it transpires that a miscarriage of justice has taken place then they have a chance to fight for
their innocence whilst being no danger to the rest of society; it is too late to pardon somebody if they
are dead.
Whilst it is a perfectly reasonable human desire to want the person who committed a terrible
crime against your family to be put through great pain, it does not make it morally right. You cannot
blame an individual whose family has been mercilessly slaughtered for desiring to inflict pain and
suffering on the assailant but that is why people who have experienced great trauma and are

understandably impassioned do not make our laws. The laws of our country need to be carefully
weighed up and scrutinised as to whether they best reflect the principles of our country. As a country, I
believe that we pride ourselves on being compassionate and civilised and murdering criminals certainly
does not seem to be civilised or a modern approach to me.
Although capital punishment might, momentarily, make a family feel better, what does it actually
achieve? Surely the slaughter of a criminal only serves to act as cold revenge which takes us back to the
barbaric dark ages rather than advancing our country for the better. We should aim for inclusion,
compassion and justice; instead, capital punishment instils: retribution, brutality and revenge.
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In the exemplar, the student has written fluently with a range of paragraphs that link logically. There is a clear sense
of audience and purpose that is consistent throughout the piece of writing. There are no spelling errors and punctuation is used accurately and effectively.

Overall, this piece of work would receive 19/20.
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Wider Reading: 1
The Arts of Logic and Rhetoric by Dudley Fenner

These are selections from Dudley Fenner’s The Artes of Logike and Rethorike (1584), one of many similar books published
during Shakespeare’s lifetime. It gives an insight into one of the key ways in which the language of Julius Caesar is constructed.

What is rhetoric?
Rhetoric is the art of speaking persuasively in public. Its techniques and their names, are derived from the classical world of
ancient Greece and Rome. One popular Elizabethan metaphor for how it worked was an orator, or speaker, dragging his audience around by golden chains tied to their ears.

How was it taught?
According to the critic Brian Vickers, more textbooks of rhetoric were published during the period in which Shakespeare was
writing than in any other in history. One example of how the information in them was used survives from Canterbury School,
which was attended by Shakespeare’s contemporary, the poet and playwright Christopher Marlowe. In the fifth form there,
boys were expected to memorize rhetorical figures. The critic Garry Wells describes these figures as ‘the signature devices of
the ancient orators: for the Roman rhetorician Quintilian, a figure was anything which goes beyond an obvious and ordinary
statement’. They are also referred to as tropes, schemata or ornaments, and generally reflect their classical heritage by having Greek names.
One example would be anaphora, the repetition of a word or phrase at the beginning of a clause to hammer home a point.
In epiphora, a word or phrase is repeated at the end of successive clauses.
Shakespeare himself attended Stratford Grammar School, where the curriculum would have been similar. Besides the memorising of figures, boys would probably have been expected to practice rhetoric through suasorie: formal speeches of persuasion delivered for and against a certain argument. In this way of teaching, one set exercise might be to argue in favour of or
against marriage. Pupils might also be expected to argue a point from a certain imagined position, which would all add up to
an excellent training for a future dramatist.
Indeed, according to the critic Garry Wills, the characters in Julius Caesar ‘speak the way Elizabethan schoolboys were taught
that Romans had spoken’.

Wider Reading: 2
Helpful tips for writing a successful persuasive essay
A persuasive essay uses reason to demonstrate that certain ideas are more valid than others in academic
writing. The purpose of such an essay is to encourage readers to accept a particular viewpoint or act in a particular way. A persuasive essay must be based on sound logic and must contain factual evidence to support the
argument.

How to write a persuasive essay
Take a stance. What do you think about the issue? What side will you take? Be aware of any prejudices you
might have that could colour your argument. What resolution will you suggest?
Know your audience. Determine if your audience will agree with your position and why they may not. You must
be able to understand both sides of the issue in order to successfully argue your point of view.
Thoroughly research your topic. The point of a persuasive essay is to provide detailed and compelling evidence—you should be able to disprove the opposing argument. It will likely be necessary to undertake librarybased research in order to accomplish this.
Think about the structure of your essay. Determine what evidence you will include and the order in which you
will present it. Remember, it must be logical.
Support your argument. Use hard facts. You can gather these from your research, observations, or personal experiences. But be careful! In order to avoid plagiarism, you must cite your sources. You should always use verifiable statistics. It is important to be able to back up your argument with data. In order to further strengthen
the argument in your persuasive essay, try using one or two direct quotes from experts on the topic. Finally,
provide meaningful examples to enhance and clearly illustrate your argument.

How to organise your persuasive essay
The introduction. The introduction in your persuasive essay should grab the readers' attention and provide background information about your subject. It should end with a clear statement of your thesis.
The body. The body should consist of all the arguments that support your thesis. Each paragraph should focus
on one particular point. Next, include one or two paragraphs to succinctly explain and refute the most compelling opposing argument.
The conclusion. The conclusion should restate the main argument and supporting points. After all, the point of
a persuasive essay is to convert your readers to your point of view.
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Wider Reading: 3
Want to convince your readers to do something or agree with your point of view?
OK, that was a silly question. Of course you do.
Persuasion is generally an exercise in creating a win-win situation. You present a case that others find beneficial to agree
with. You make them an offer they can’t refuse, but not in the manipulative Godfather sense.
It’s simply a good deal or a position that makes sense to that particular person.
But there are techniques that can make your job easier and your case more compelling. While this list is in no way comprehensive, these 10 strategies are used quite a bit because they work.

Repetition
Talk to anyone well versed in learning psychology, and they’ll tell you repetition is crucial. It’s also critical in persuasive
writing, since a person can’t agree with you if they don’t truly get what you’re saying.
Of course, there’s good repetition and bad. To stay on the good side, make your point in several different ways, such as
directly, using an example, in a story, via a quote from a famous person, and once more in your summary.

Reasons Why
Remember the power of the word because. Psychological studies have shown that people are more likely to comply with a
request if you simply give them a reason why… even if that reason makes no sense.
The strategy itself does make sense if you think about it. We don’t like to be told things or asked to take action without a
reasonable explanation. When you need people to be receptive to your line of thinking, always give reasons why.

Consistency
It’s been called the “hobgoblin of little minds,” but consistency in our thoughts and actions is a valued social trait. We
don’t want to appear inconsistent, since, whether fair or not, that characteristic is associated with instability and flightiness, while consistency is associated with integrity and rational behaviour.
Use this in your writing by getting the reader to agree with something up front that most people would have a hard time
disagreeing with. Then rigorously make your case, with plenty of supporting evidence, all while relating your ultimate
point back to the opening scenario that’s already been accepted.

Social Proof
Looking for guidance from others as to what to do and what to accept is one of the most powerful psychological forces in
our lives. Obvious examples of social proof can be found in testimonials and outside referrals, and it’s the driving force
behind social media. But you can also casually integrate elements of social proof in your writing, ranging from skilful
alignment with outside authorities to blatant name dropping.

Comparisons
Metaphors, similes and analogies are the persuasive writer’s best friends. When you can relate your scenario to something that the reader already accepts as true, you’re well on your way to convincing someone to see things your way.
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Wider Reading: 3
Agitate and Solve
This is a persuasion theme that works as an overall approach to making your case. First, you identify the problem and
qualify your audience. Then you agitate the reader’s pain before offering your solution as the answer that will make it all
better.
The agitation phase is not about being sadistic; it’s about empathy. You want the reader to know unequivocally that you
understand his problem because you’ve dealt with it and/or are experienced at eliminating it. The credibility of your solution goes way up if you demonstrate that you truly feel the prospect’s pain.

Prognosticate
Another persuasion theme involves providing your readers with a glimpse into the future. If you can convincingly present
an extrapolation of current events into likely future outcomes, you may as well have a license to print money.
This entire strategy is built on credibility. If you have no idea what you’re talking about, you’ll end up looking foolish. But
if you can back up your claims with your credentials or your obvious grasp of the subject matter, this is an extremely persuasive technique.

Unify … Selectively
Despite our attempts to be sophisticated, evolved beings, we humans are exclusionary by nature. Give someone a
chance to be a part of a group that they want to be in—whether that be wealthy, or hip, or green, or even contrarian—
and they’ll hop on board whatever train you’re driving.
This is the technique used in the greatest sales letter ever written. Find out what group people want to be in, and offer
them an invitation to join while seemingly excluding others.

Address Objections
If you present your case and someone is left thinking “yeah, but…”, well, you’ve lost. This is why direct marketers use
long copy—it’s not that they want you to read it all, it’s that they want you to read enough until you buy.
Addressing all the potential objections of at least the majority of your readers can be tough, but if you really know your
subject the arguments against you should be fairly obvious. If you think there are no reasonable objections to your position, you’re in for a shock if you have comments enabled.

Storytelling
Storytelling is really a catch-all technique—you can and should use it in combination with any and all of the previous nine
strategies. But the reason why storytelling works so well lies at the heart of what persuasion really is.
Stories allow people to persuade themselves, and that’s what it’s really all about. You might say that we never convince
anyone of anything—we simply help others independently decide that we’re right. Do everything you can to tell better
stories, and you’ll find that you are a terribly persuasive person.
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Wider Reading List
The Autobiography of Martin Luther King (2000): Compiled from his own words, this history-making
autobiography IS Martin Luther King: the mild-mannered, inquisitive child and student who rebelled
against segregation; the dedicated young minister who constantly questioned the depths of his faith and
the limits of his wisdom; the loving husband and father who sought to balance his family's needs with
those of a growing nationwide movement; and the reflective, world-famous leader who was fired by a
vision of equality for people everywhere.

Dreams From My Father: A Story of Race and Inheritance by Barack Obama (2016): An international bestseller which has sold over a million copies in the UK, Dreams From My Father is a refreshing, revealing
portrait of a young man asking big questions about identity and belonging.
The son of a black African father and a white American mother, President Obama recounts an emotional
odyssey, retracing the migration of his mother's family from Kansas to Hawaii, then to his childhood home
in Indonesia. Finally he travels to Kenya, where he confronts the bitter truth of his father's life and at last
reconciles his divided inheritance.

https://lettersofnote.com/2011/12/09/the-heroes-of-our-time/ A collection of excellent letters from a range of iconic figures: Marlon Brando’s telegram to Martin Luther King giving his support, for example.

https://www.artofmanliness.com/articles/the-35-greatest-speeches-in-history/ some of the greatest speeches of our time

http://www.emilydavison.org/ for a range of letters and speeches that Emily Davidson gave to fight for women’s rights.
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